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B D A 


OAK BROOK, ILLINOIS (December 27, 1985)....A billion dollars in sales to 
Ace dealers was reached on December 23 by Ace Hardware Corporation. The 
dealer-owned cooperative celebrated by presenting awards to those directly 


involved with the order which put Ace over the billion dollar figure. 


Tracking the order through the Ace distribution system by computer, the 
company determined the billion dollar order was purchased by Conrad Skalski 
of Westland Ace Hardware in Westland, Michigan. Skalski, who joined Ace in 
1968, owns another store, Gray Ace Hardware in Detroit, Michigan. The order 
consisted of Manco masking tape. Skalski received an expense-paid trip to 


Hawaii in February to attend an Ace seminar which will be conducted there. 


Others who were honored for participating in the billion dollar order were: 
Rick Wilcox, an Ace truck driver who works out of the Toledo distribution 
center, who delivered the order; John Wisniewski, an Ace buyer responsible 
for purchasing the masking tape, which turned out to be the item purchased 
for the billion dollar order; Les Stiner, an Ace district manager whose 
territory includes Westland Ace Hardware store; Jo Kelly, an Ace employee 
in the Toledo distribution center, who processed the order. Each of these 


persons received a hundred silver dollars inside of an Ace miniature truck. 


(more) 


In attaining the goal of a billion dollars in sales to its dealers, Ace 


President Lawrence R. Gavin had this comment: 


"The company has been working toward this goal for the past 61 years of its 
existence. With the momentum we are now experiencing, we expect to hit our 


second billion just eight years from now." 


Anticipating that it would reach the sales milestone in late December, Ace 
geared up for the event with a billion dollar "sell-a-bration" which 
included more than 60 items at super low prices. The sales promotion was 
the largest in the company's history. About 26 million of the billion 
dollar circulars were distributed by dealers across the country. The 
promotion also featured a giant consumer sweepstakes with over 500 prizes 


including a 1986 Cadillac Fleetwood. 


Bulletin orders from dealers totaled almost $12 million and the circular 


has been used as a blueprint for the 1986 campaign. 


Reaching the billion dollar mark in sales also promoted Ace to calculate 
the scope of that number. Measured in one of the basics of the hardware 
industry-hammers-~Ace calculates a billion hammers, if laid end to end, 


would stretch from New York to California and back almost six times. 


THE ACE BILLION DOLLAR ORDER--Ace executives pinpoint the order which put the 


company at $1 billion in sales for 1985, From left, Lawrence R. Gavin, 
President: Paul Ingevaldson, Vice President, MIS, and Roger Peterson, Executive 


Vice President. Crystal Cooley, seated, Data Center Manager tracked the order. 


